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B koxHomy nepiodi xumms ma dignbHocmi moduHU Hu bisHecy sunadaomb NeeHi yMosu, 8 SKUX He 8i00MO K noee-
cmucs, sk ckepyesamu OisinibHicmb nidnpuenmcmea, wjob sucmosmu i suxumu. Tak, 8 XXI cmonimmi — 8 yac iHghopmauitiHux
i menekoMyHikauitiHux mexHosnoaiti ma yugpposisauii ycix cghep xumms U isiribHocmi, giliHa cmarna Haubinbwum rnomps-
CiHHAM nicns naHOemii. 3Hosy 6i3Hecy i 8cim ykpaiHusm 00800UMbCS 8YUMUCH, SK 8UXUBamMU, niaHysamu ma dismu 8 ymo-
gax HegusHayeHocmi. Memoto cmammi € docnidxeHHs 3acmocysaHHs 8imyusHaHux CRM-cucmem 8 ymogax Hegu3Haqe-
Hocmed, siKi criimkanu YkpaiHy 6 yac eiliHu ma eu3Hadumu ernnue asmomamusauyii 6isHec-npoyecie Ha pe3ynbmamugHicmb
6i3Hecy. Y cmammi docnidxeHo aukopucmaHHsi CRM-cucmem & YkpaiHi 8 ymosax HeguzHadeHocmeUl; po32nsHymo hyHK-
yioHan Haubinbw sukopucmosysaHux CRM-cucmem 8 YkpaiHi 8 yac 8iliHu ma suokpemieHo 6a308i MemMOOU 8U3HaYEHHS
egpekmugHocmi CRM-cucmemu, Ha OCHO8I SIKUX MOXHa 3pobumu 0cmamoyHUl 8UCHOBOK W00 pesyrbmamugHocmi ii
3acmocysarHs. B daHili cmammi oxapakmepu3osaHo CRM-cucmemu sk iHcmpymMeHm nidguWeHHs1 ehekmueHoOCmi e3ae-
modii nidnpuememea 3 KnieHmamu, gusHa4eHo cymHicmb CRM-cucmem ma ponb ix enposadxeHHsi Ha nidnpuemMcmsi ma
ocHosHI pyHKuii CRM. Takox HasedeHO nepesasu ma npoeaanuHu eimyusHaHux CRM-cucmem, siki cmanu nonynspHuMu
Ha dpyaoMy poui 8iliHu, Koru pocilicbkkul npoepamHul npodykm cmae 3abopoHeHUM 8 YkpaiHi. [JosedeHo, wo snposa-
0xeHHss CRM-cucmem nompebyromb KoMnaHil, wo creuianisyrombcs Ha npodaxy moeapie abo nocye, i 6e3anocepedHbo
83aeMo0itomb 3 8EMIUKOIO KinlbKicmio KrieHmis. Tak, 3a dornomozoro CRM-cucmemu KommnaHis 36upae iHghopmauiro npo ceoix
KnieHmie i sUKopucmosye 8 iHmepecax 8020 bi3Hecy wWisxoM 8uby008ysaHHsI 83aEMOBURIOHUX 8iOHOCUH. TaKuM YUHOM,
CRM-cucmema 3 npoepamHo2o npodykmy rnepemesoproemscs y bisHec-cmpameeito nobydosu cmilikux 0inosux 8iOHOCUH
KomnaHii. Tomy, ykpaiHcbkum nidnpuemcmeam HeobxiOHo Aocnidxysamu iHHogay,liHi po3pobku CRM-cucmem ma onepa-
mueHo erposadxysamu ix.

Knroyoei cnoea: npoepamHe 3abesneyerHsi, CRM-cucmemu, CRM-mexHonoeii, knieHm, ¢hyHKUiOHanbHi Moxnueocmi.
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MocTtaHoBka npoGnemu y 3aranbHOMYy BUMAGI.
CyyacHuit cTaH po3BWTKY CYyCMinbCTBa B HanpsiMKy LmMd-
poBi3aLii cep XUTTH XapakTepu3yeTbCs LUMPOKAM BUKO-
PUCTaHHAM iH(OPMALINHUX CUCTEM | TEXHOMorin B TOp-
rieni, BUPOOHMLTBI Ta HagaHHi nocnyr. TpaguuiiHi MeToam
BUPpILLEHHS 3aBOaHb Ta Npobnem AisnbHOCTI 3aMiHIOTHCS
BCe HOBIiWMMK. Cy4vaCHWA PO3BUTOK PUHKOBWX BIOHOCUH
3YMOBIIOE 3POCTaHHA KOHKYpeHLii BHACMigoK 36inbLeHHs
KINbKOCTI Ta OHOBMEHHSI aCOPTUMEHTY TOBapiB Ta MOCMYT.
Lle npmBoauTb 40 TOro, WO NiANpUEMCTBaM BCE CKNagHille
3HAXOAWTW KNieHTIB Ta X BTpumMyBaTW. [Jonomortn nopgo-
natu npobriemMy gonomarae 3acToCyBaHHSi aBTOMaTu30Ba-
HOI cMcTeMu B3aeMOBIAHOCKH 3 KnieHTamu, CRM-cuctemu,
3a JOMOMOrOK SIKOI MOXHA ed)eKTHBHilLe B3aEMOAIATU Ta
po3BuBaty bisHec.

AHani3 ocTaHHiXx AocnimkeHb Ta ny6nikauin. Jocni-
[DKeHHsIM npobrnem BukopucTaHHs CRM-cuctem, a Takox
aHanisoM X NpakTUYHOrO 3acTOCyBaHHS B YKpaiHi 3aiima-
nvcs BaraTo BYeHUX, Takux sik binouepkiscbkuin O.6. [1], Mop-
neesa — 'epacumosa J1.1O. [3], Mosroea I'B. [4], Pubauyk —
Aposa T.B. [5], FOpuyk H.IM. [6]. Tak, y cBOiX npausx 3ragaHi
HayKOBLi pO3rNsifaloTb TEOPETUYHI OCHOBW 3aCTOCYBAHHS
CRM-cuctem Ha nignpveMcTBax pisHOro BuAy AiSNIbHOCTI
YkpaiHu. [MutaHHAM ouiHKu eheKTUBHOCTI BKIaZeHb B iHop-
MaLinHi cuctemn npucesiveHi npaui BepeckyHa M.B. [2].

®dopmyBaHHA uinen ctatti. Metowo crarTi € gocni-
KeHHst 3actocyBaHHa CRM-cuctem B YkpaiHi B ymoBax
HEBW3HAYeHOCTEN, SKi CriTkanu KpaiHy B Yac BilHW; BUBa-
XMTK pyHKLioHan HanbinbL BukopucToByBaHnx CRM-cuc-
TeM B YkpaiHi 3 MOMeHTY 3abOpOoHM POCINCbKUX iHGOp-
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MaLilHUX MPOAYKTIB Ta BM3HAYMTU BMNWB aBToOMaTM3aLii
BisHec-npoLeciB Ha pesynsTaTUBHICTL BidHecy.

MeTtoam pocnimkeHHs. Y gocnigxeHHi npobnemaruku
BUKOPUCTAHO METOAW: Y3aranbHEHHS!, MOSICHEHHS, Onuc,
meToan abCOMTHUX Ta MOPIBHAMBHUX Mepesar, rpyny-
BaHHs, abcTparyBaHHs, aHani3.

Pesynbratn gocnigxeHHs. 3a o3HayeHHsM, CRM-cu-
cTema — Ue npuknagHe nporpamHe 3abe3neveHHs, npu-
3HayeHe AN aBTOMaTu3alii B3aemofii 3 KrmieHTamu ans
NigBULLEHHS PiBHA NPOAAXIB i NOMiNWeHHs 06CnyroByBaHHS
knieHTiB [5, ¢. 89]. Jocartn uboro MoxHa 3aBasiku 36epe-
XEHHIO iHcbopMalLlii Npo KnieHTiB, iCTopii B3aemopii 3 HAMK,
noninLUeHH BiANoBiAHMX 6Gi3Hec-NpoLeciB i NoJanbLLIOro
aHanisy pesynerartis. B Tabnuui 1 HaBegeHo GinbLU TOYHiLL
BM3HayeHHss CRM-cuctemu, siki BUTiKatoTb 3 OCHOBHOIO 00
NPU3HAYEHHS.

BnposamxeHHs CRM-cuctem noTtpebytoTe KOMNaHii, LWwo
crieuianisyloTbCs Ha npoaaxy Tosapis abo nocnyr, i 6e3no-
cepeaHbO B3aEMOLjOTh 3 BEMNMKOO KIMbKICTHO KMiEHTIB: IHTep-
HeT-MarasuHu, 6aHku, Typonepatopu, CanoHW Kpacu, Aia-
FHOCTUYHI MeNYHI LeHTpK, hapMaLIeBTUYHI KOMMaHii Ta iHLLi.

Came po3BUTOK OHMAMH-MNOKYNOK Ta LIM(POBMX KaHanis,
AKUA CTaB 3HAYyLMM B YMOBAX NaHaeMmii Ta NOBHOMaCLL-
TabHOro BTOPrHEHHS! arpecopa, cchopMyBan OMHiKaHasb-
HUI Nigxig y B3aeEMOLIi 3 KnieHTamm — cTparerito, sika nepeg-
Havae BUKOPUCTAHHS KiflbKOX KaHaniB: eneKkTPOHHOI NoLTK,

couianbHux mepex, SMS, vatis y Telegram Ta Viber, push —
CcnoBilleHb. besynuHHumK € 36ip Ta aHani3 iHdopMaLii npo
KnieHTiB, niarotoBka Ao ii noganbswoi 06pobkn BignoBigHO
[0 BUpObneHoi cTparerii, @ TakoX HasiBHICTb €MHOIO CXO-
BULLIA iH(hOopMaLLii Ast CTBOPEHHS KMIEHTCLKOT 6a3n Ta oTpu-
MaHHS! BifOMOCTEN NPO B3aEMOZ0 3 KMIEHTOM B Ntobuii yac.

3a pesynsratamMu onutyBaHHs kopucTysadis CRM-cuc-
TeM B YKpaiHi, npoBegeHoro y 2023 poui, nigepom cras
SalesDrive, npogykT sKoro Mawxe BABiYI BuNepeamB
KeyCRM i ctaHoBuTb 38,3% (puc. 1).

lNopiBHIOOUM  OTpUMaHi  pe3ynbTatM  ONUTYBaHHS
3 gaHumu 2020 poky, nepLuicTb N0 NONyNsSPHOCTI BTpUMa-
nacb 3a SalesDrive Ta 36inbwunack Ha 20,6%. Lle Hacnigok
mirpauii CRM: kopucTyBadi poCiicbkux NpOayKTiB, y 3B'A3KY
3 BiHOWO B YKpaiHi, nepenwnu Ha skicHi CRM, saki ctanu
BU3HAHMMUW Ha YKpaiHCbKOMY e-commerce. IHLOoW npuymn-
HOM LLiET NONYNAPHOCTI € Te, L0 CTapTOBE BMPOBaXEHHS
CRM SalesDrive mae nomiTHi nponoauji:

— BEe3KOLUTOBHMI TECTOBUI Nepiog Ans KOPUCTYBaYIB;

— 6BesonnatHy [OMOMOry B HanalTyBaHHI iHTerpauin
3 cawitom, Prom, Rozetka, «HoBoto INoLutotoy i «YKpnoLwToy,
SMS, TenedoHieto, Instagram, Facebook, Viber, Telegram;

— 6esnnatHy gonomory B iMMOPTi KnieHTCbkoi 6asu 3i
ctapoi CRM.

Kpim Toro, 3a 2022 pik CRM SalesDrive gogana Benuky
KiNbKICTb iHTErpaLii i HoBUX OYHKLi Ta iHTerpawjii:
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PucyHok 1 — Pentunr nonynapHocti CRM B YkpaiHi y 2023 poui, %

Lxepeno: [9]
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Tabnuusa 1 — BusHayeHHs TepmiHy CRM

CRM TpakTyBaHHSA
«Cucmema ynpasniHHs 83a€MOBIOHOCUHaMU 3 KITiEeHmaMuy» — e NpUKNagHe nporpamHe 3abesneyerHs,
npusHaveHe 4N aBToMaTu3allii B3aemogii 3 knieHTaMu (3aMOBHMKaMW), 30KkpeMa Ans NiABULLIEHHS PiBHS
npoaaxis, ONTUMI3aLi MapKETUHTY i NONINWeEHHS 0BCMyroByBaHHS KNiEHTIB.
«Customer Lie cnocib ynpaBniHHSA B3aEMOBIAHOCMHAMK 3 KMieHTaMK Ta onTumisauii 6isHec-npoLecis.

Relationship . . : : -

Management» ue BisHec-cTparTeris, siky KOMNaHii BUKOPUCTOBYIOTb NS KEPYBaHHS B3aEMOZIEI 3 KieHTaMu Ta iXHIMU JaHUMK.
Lie iHCTPYMEHT, KU Ja€e 3MOry KepyBaTV AaH!MM KNIEHTIB | pO3BMBATU BIZHOCUHU 3 HUMM.
Lie nporpama, sika OnTUMI3ye yCi MPOLLECH, NOB’A3aHi i3 B3aeMOZiE0 KOMMaHIT 3 KnieHTaMu LWnsxom 36epiraHHs,
CTPYKTYpYBaHHS Ta KepyBaHHS IXHIMU JaHUMK.

Tabnuusa 2 — MNepeBary Ta NnporanuHu BiTYN3HAHUX CRM-cuctem, nonynsipHMx B ymoBax BillHU

MpeacraBHuk CRM-cuctemu

BukopuctaHHs

MepeBaru

MNporanutu

SalesDrive OHnaWH -marasuHm — iHTerpauis 3 Prom, Rozetka, | — cneundivHunii iHTepdeiic;
Kasta; — BiICYTHICTb HaCKpi3HOro
— cepsicu 4OCTaBKM Yepes MoLUyKy
Hosy Ta Ykprowry;
—vat-601m Viber, Instagram
Direct, Telegram;
— Y4aT-Bi[IKET Ha caWT;
— (bickanbHi Yekw, iHTErpauis 3
Checkbox;
— OHManH-NnaTexi.
KeyCRM Toprisns — 06po6ka 3aMOBMNEHHS; — BICYTHI iIHCTPYMeHTM Ans
OponwmniHr — BEA}EHHs1 CKnaacbkoro 0bniky; | HaCTPOKOBAHHS MaPKETUHTY;
— BUCTaBMNEHHS PaXxyHKiB; — Hemae yHKLUioHany
— ohbopmMneHHs BigNpaBneHsb; iHBEHTapu3aLlii cknagy;
— aHania epekTUBHOCTI — Hemae poboTu i3
KMOYOBMX MOKa3HMKIB. noctavanbHUKaMu
Creatio BaHku — HasIBHICTb €AMHOI — BiACYTHICTb BigkpuToro API;
(Terrasoft CRM) PuTeiin nnatcopmu; — HecTava iHTerpauii i3
BupobHuuTtBO — NerkicTb Ta WBUAKICTb coujianbHUMN Mepexamu;
Mocnyrw BMPOBaKEHHS; — [OpOroBapTicHa cuctema
dapmaLeBTrka — MOXITUBICTb CaMOCTINHOMO (4ns OTPMMaHHS NOBHOTO
TpaHcnopT Ta norictuka HanawTyBaHHs; ¢yHkuioHany HeobxigHo byae
— HasABHICTb iHTENeKTyanbHux | npuabaTty Aekinbka npoayKTie)
TEXHOMOTIN;
— 3anyyvarounii inTepdeiic.
Clever BOX:CRM CarnoHu kpacw — BEAIEHHS KMieHTCbKOi 6a3u; — HeHanarogxeHa pobota 3
MepykapHi — XypHan 3anvcis; BTPAYEHVMM KIiEHTaMK
CMA — 00niK CKNnaaCbKuX 3anuLLKIB;
Cromartonorisi — NOCTaHOBKA 3aBAaHb
MeauyHi LeHTpu cniBpobiTHMKaM;
— IHCTpYMEHTW Ansa nporpamu
NOSANBbHOCTI;
— KOHTPOMb (PiHaHCIB i
pO3paxyHoK 3aprnnar.
Pipedrive Crapramu — e(heKTMBHE YNpaBniHHs — MOBINbHI peakuii cnyxom
| T-koMnaHii npogaxamu; NiATPUMKM Ha 3annTu KNIEHTIB;
HekomepuiiHi opraHisaii — WBMAKE 3aKpUTTA yrof; — BUKOPUCTaHHSA nnatHe,
Benuki nignpnemcTea — COpTyBaHHs Nigis; icHye 6e3KOLUTOBHWMIA NPOBHMI
— CTaTUCTUKA, 3BITHICTb; nepiog;
— NOBHa MOGiNnbHa oNTUMI3aLlist. | — BiACYTHICTb iHTErpaLin
3 HoBoto nowtor i SMS-
cepaicamu
LP-CRM ToBapHwuii 6isHec — BEAIEHHA CKNnaacbkoro obniky;
— eKOHOMis yacy;
— Bnu3bKiCTb A0 KNieHTa;
— TOYHa cTaTUCTUKa
BiANpaBrieHb 3aMOBIEHD;
— 3PYYHWI IHCTPYMEHT Ans
BefeHHs Bi3Hecy B ecommerce.
HugeProfit ToBapHui GizHec — 06nik ToBapiB; — BiACYTHICTb Bekanis;

IHTEpHET-MarasmHu
BnacHukn marasuHis y
coujianbH1X Mepexax

— MOXIMBICTb BECTU
pO3paxyHKu y pi3HUX BankoTax;
— CTBOPEHHS Ta BiACTEXEHHS
HaknagHux Ykp/Hosoi MowwTu;
— iHTerpauis 3 Prom, Rozetka.

— noraHa pobora iHTerpadii;
— BiACYTHICTb MOXIMBOCTI
3MiHI0BaTH rpynu ToBapiB.

Lxepeno: cpopmosaHo asmopamu Ha OCHoei [7]
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— 3 vartboramu i MmeceHmpkepamu: Viber, Telegram,
Instagram, Facebook;

— 3 ekBanpuHramu: WayForPay, Ligpay, MoHobaHk-
€KBaVPWHT,

— 3 MapkeTnnencamu: Kasta, eBay;

— cepsicamu SMS: SMS Club, AlphaSMS, SMS-fly;

— yar — BimxeT Ha canT Bia SalesDrive;

— MacoBe CcTBOpeHHs TTH;

— MacoBe CTBOPEHHS i chickanisaLlis yekis.

HOons pociicbknx CRM Bitpikc24 Ta 1C Ha ykpaiHCbkoMy
puHKy y 2020 poui, ik 3arimanu 2 i 3 micLe BignoBiaHo, CTa-
HoBwuna no 15,1% koxHa, a Bxe y 2023 poui (yci Bigomi npo-
AYKTU) cTaHoBUTL 5,2 %, WO B HANBnmx4omMy ManbyTHLOMY
CTaHe MiHiMarnbHoI.

®opmyBaHHs cTparerii ynpasniHHa kKoMnaHieto nepenbadae
BUKOPUCTaHHS TEXHOMOTN, Siki LO3BONSOTH NiABULLMTY NPOAYK-
TWBHICTb | CTBOPUTY KOHKYPEHTHI Mepesari Ha puHKy. Kpim Toro,
CyyacHi TEXHOIOTi, sIKi BUKOPUCTOBYIOTLCS NS BOOCKOHANEHHS
CRM-cucTeM, MOXyTb CTaTh KMOYOBUM 3acO00M MiABULLEHHS
AKOCTI AisnbHOCTI Byap-akoro nignpuemctsaa [10, ¢. 7]. Tomy,
[lieBMM CMOCOBOM MOKPALLMTM CBOKO KOMYHIKaLiHy cTpate-
rit0 — Lie BUKOPMCTOBYBATW aBTOMATU3ALLH0 €NEKTPOHHOO Map-
keTuHry. To6To, 3a fgonomoroto CRM-cuctem komnaHis 36vpae
iHCbopMaLLito MPO CBOIX KMIEHTIB HA BCIX CTafisIX MOr0 XWTTE-
BOTO LWKITY (3anyqeHHs, yTPUMaHHS1) i BUKOPUCTOBYE B iHTEp-
ecax cBoro BisHecy LNSAXom BUOYAOBYBaHHS B3aEMOBMIIZHUX
BigHOCKH. Takum ymHom, CRM-cuctema 3 nporpamHoro npo-
LYKTY NepeTBOPIOETLCS Y BisHec-cTpaterito nobynosu CTiNKUX
LiNOBUX BiLHOCWH KOMMaHii. ToMy BaXIMBUMY € SIKiCTb 0BpaHoi
CRM- cuctemm Ta HasiBHICTb NEPCMEKTUB ii pO3BUTKY [6].

npokoxkmeaHi CRM-cuctemu B YKpaiHi BUKOHYHOTb
HaCTYMHI PYHKLT:

— 30ip Ta cuctemaTtusauis 6asm KnieHTiB;

— 3aBJaHHS | HaraflyBaHHS MeHemKepaM npo KOMYyHiKa-
Lito 3 KNieHTamu;

— aBTOMaTM3aLis Bigainy npogaxy (Ludposa BOPOHKA);

— aHanituka (LLoao onepawin, BOPOHKM NPOAaxy, MeHe-
[KepiB).

B Ttabnuui 3 HaBegeHo pesynbraTy 3anpoBaKEHHS
CRM-cuctemmn B ymoBax HEBM3HAYEHOCTi BiANoBIgHO OO ii
OCHOBHUX Llifier Ta MOXNUBOCTEW, SIKi BOHU BiAKPUBAOTb.

BucHoBku. [Ins Bu3HayeHHs edektneHocti CRM-cuc-
TeMM BUKOPUCTOBYIOTbL 6a30Bi METOAY OLiHKM €PEKTUBHOCTI,
Ha OCHOBI SIKUX MOXHa 3p0BUTH OCTATOYHWI BUCHOBOK LLOAO
pe3ynbTraTMBHOCTI 11 3aCTOCYBAHHS:

1. Metoa niaBULLEHOMO YTPUMaHHS KnieHTiB. KinbkicTb
KNieHTIB, SKi 3an1LLIA0TLCS 3 KOMMNaHie, MOXYTb BYTW BUKO-
pucTaHi ansa nepesipku npauesgatHocTi CRM.

2. MeTop, 36inblUeHHs KinbKOCTi BiABidyBaHb Ta 3aMOB-
NeHb Ha KOXHOro KnieHTa. KinbkicTb miogen, ki BiaBiayoTb
abo 3amoBNATL Yy KOMNaHii Mae ByTu BULLOIO, HiXX paHiLLe.
B npotunextHomy Bunagky — CRM moxe BBaxatucsi He
ehEKTUBHOLO.

3. Metop 36inblueHHs npopaxiB. 3pocTaHHs obcsriB
npoaaxis Mae 36inbLuyBaTucs i3 BnpoBamkeHHsIM CRM.

4. MeToz 36inbLUeHHs Kpoc-npogaxy. 3aiicHEHHS nepe-
XPECHUX NpoAaxiB Cnpusie CTBOPEHHIO BanaHcy B npoaa-
Xax, Ta 03Hayae, Lo KMiEHTU KynylTb MPOAYKLito PisHUX
kateropin. Komnanis otpumye npubyTkv Big BCbOro npeg-
CTaBMNEHOr0 aCOPTUMEHTY TOBapIB.

5. Metog poporvx npogaxiB. Peanizauia komnaHieto
JOpOXYMX TOBapiB Ha piBHi 3 geweswmmn. CRM nosu-
HeH ByTn B 3M03i CnpuaTU 36inNbLUEHHIO Npoaaxis ToBapis
3 BinbLL BUCOKOH LHOH.

6. Metoq 36inblUeHHs MOKa3HUKIB peKkoMeHdaLi Kni-
€HTamy koMnanii. [na komnaHii ue fae 3Mmory oTpumarit
HOBOrO | Oifnbll NOSANBLHOrO ChnoXuBaya, eMeKTUBHICTb
poboTu 3 akum ogpady 3pocTae. Lle n aemoHcTpye edek-
TUBHICTb BnpoBamkeHHss CRM-cuctemu, sika HauineHa Ha
3a0XOYEHHS KNieHTa NPUBECTM HOBOTO CNOXMBaya.

EdektusHa CRM-cuctema 3abesnevye KepiBHMKa
HeobXigHUMY NS NPUAHATTS NPaBUMbHUX YNPaBAiHCbKNX
pilleHb AaHUMK, a CcniBpobiTHMKAM [03BOMSE SKICHO
BMKOHYBaTW CBOI 000B’A3ku. Kpim TOro, ue Hesig'em-
HWIA enemeHT nobyaoBM MiLHWMX Ta TpUBanNuUX B3aEMUH
3 KnieHTamu.

Tabnuusa 3 — Pesynsratn 3anposamxeHHss CRM-cuctem B ymoBax HeBM3HAYeHOCTi

CRM

Uinb

MOXXITMBOCTI

pesynetat

CmpykmypoeaHi 0aHi

36epiraHHsa Ta ynopsakyBaHHS YCiX faHnX
KMieHTiB B 04HOMY MicLi

NPUCKOPIOE NpoLec npoaaxy abo cepsicy

No6Hiwi 0aHi

aBTOMATM3aList NPOLECY BBEAEHHS
[aHuX i3 dyHKUioHanom 3anobiraHHs
nybnioBaHH0

OTPVMaHHS! HafiNHOT Ta NOBHOT 6a3n
KapToK KnieHTa

3axucm 0aHux

BiOMOBIAHO A0 3aKOHOAABCTBA NPO
KOH(iAEHLHICTb | 6e3neky aaHux

JaHi KnieHTiB 3aXULLEHO Bif, XaKepCbKMX
arak, 3namy, BipyciB Ta BUTOKY

Buwut pieeHb npodykmusHocmi KoMaHOU

(yHKLUioOHan 3 aBTOMaTM3aLii npoaaxy

30CEpemMKEHHS Ha iHLWIMX, BiNbLL BAXUBUX
3aBOaHHsIX, siki MPUHOCSTb NPUBYTOK

CripoweHe 8edeHHs1 38imHOCMi

(byHKUiOHan 3i CTBOPEHHS 3BITHOCTI Ta
3BeAEeHHS iHdopmaLlii

BUKIMIOYEHHS MOMWUIOK Ta OTPUMAHHS
[OCTOBIpHOI i penesaHTHOI iHghopmaLii

YxeaneHHs IKICHUX Bi3HeC-pilueHb,
wo nidkpinneHi 0aHuMu

JOCTYN [0 YUCTUX, PENEBAHTHUX i
HaiMHWX 3BITIB ANA NPUIAHATTS BinbLu
06rpyHTOBAHMX pilLEHb

KOpUryBaHHs cTparerii Ta PoKyCcyBaHHS Ha
LiSNbHOCTI 3 HAMBULLOK peHTabenbHiCTHo
iHBECTULLIN

Buwut pieeHb ympumaHHs KnieHmig

CTBOPEHHS NepCOHanizoBaHMX Npono3uLin
Ta NoKpaLLEeHHs 06CnyroByBaHHs KNiEHTIB

NiABULLIEHHS PiBHS 3240BOSNIEHOCTI KNiEHTIB
Ta MiHiMi3aList iXHbOro BigTOKY

36inbweHHs npubymky eid 3pocmaHHs
npodaxie

onTMMi3auist po6o4mMx NPoLECiB,
BUSIBNEHHS HANBINbLL NPIOPUTETHMX NiaiB

30iNbLUEHHS Npoaaxis
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USE OF CRM-SYSTEM IN UKRAINE IN CONDITIONS OF UNCERTAINTY

In each period of life and activity of a person or business, certain conditions arise in which it is not known how to
behave, how to direct the activity of the enterprise in order to endure and survive. Thus, in the 21st century — at the time
of information and telecommunication technologies and digitization of all spheres of life and activity, the war became the
biggest shock after the pandemic. Again, businesses and all Ukrainians have to learn how to survive, plan and act in
conditions of uncertainty. The purpose of the article is to study the application of CRM systems in Ukraine in the conditions
of uncertainties that befell the country during the war and to determine the impact of automation of business processes on
business performance. In the study of the problem, methods were used: generalization, explanation, description, methods
of absolute and comparative advantages, grouping, abstraction, analysis. The article examines the use of domestic CRM
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systems in Ukraine in conditions of uncertainty; the functionality of the most used CRM systems in Ukraine during the war
is considered and the basic methods of determining the effectiveness of the CRM system are identified, on the basis of
which a final conclusion can be drawn regarding the effectiveness of its application. This article describes CRM systems
as a tool for increasing the efficiency of the company’s interaction with customers, defines the essence of CRM systems
and the role of their implementation in the company, and the main functions of CRM. The advantages and disadvantages of
domestic CRM systems, which became popular in the second year of the war, when the Russian software product became
banned in Ukraine, are also given. It has been proven that the implementation of CRM systems is needed by companies
specializing in the sale of goods or services and directly interacting with a large number of customers. So, with the help of
the CRM system, the company collects information about its customers and uses it in the interests of its business by building
mutually beneficial relationships. Thus, the CRM system from a software product turns into a business strategy for building
sustainable business relations of the company. Therefore, Ukrainian enterprises need to research innovative developments
of CRM systems and promptly implement them.
Key words: software, CRM systems, CRM technologies, client, functionality.
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